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HEPCIIEKTUBBI U TIPOBJIEMbBI BHEJIPEHUSA CRM-CUCTEM
B OBPA3OBATEJIBHBIE TPOLHECCHI YHUBEPCUTETOB

Acmpaxanuyee C.E.

cmapwuii npenooasamevb Kageopvl « Mapkemune u ompacnesas IKOHOMUKAY
T'omenvckuii cocyoapcmeennviii mexuuueckuil yuusepcumem umenu I11.0.Cyxoeco
2. I'omenwv, Pecnyonuxa benapyco

s astrahancev(@mail.ru

B cmamve paccmampusaemcs akmyanvbHas npoodiema yu@poeou mpancgopmayuu
gvicuieco obpazosanus uepez eHeopenue CRM-cucmem. B ycnosusx nepexooa k napaouzcme
YCMOU4UB020 pazeumusi U 3KOHOMUKU, OCHOBAHHOU HA 3HAHUAX, YHUGEPCUMEMbl CMATKUBAIOMCS
€ HeObX0O0UMOCMbIO nepecMompa N0OX0008 K YNPABIeHUIO Yello8euecKUM NOMmeHYuaiom. Aemop
nokasvieaem, umo CRM-cucmema, u3Hayanbho CcO30aHHAA 04 cghepvl  npooasic,
960IOYUOHUPYEM 8 KIIOYEeBOl UHCIMPYMeHm OJisi NOCMPOEHUs Yel0CMHOU 00pa308amenbHol
IKOCUCIEMbL,  OX6AMBIBAIOWEU  JHCUSHEHHBIN YUK 83AUMOOEUCmEUs ¢ adumypueHmamu,
CMyOeHmamu, 6blNYCKHUKAMU U NpopeccopcKo-npenooasamensckum cocmasom. B pabome
AHAUBUPYIOMCA  NEPCReKMUebl  MaKko2co  6HeOpeHUs, BKIOYASL  NEPCOHANUZAYUIO
obpazosamenvublx mpaekmopuil, data-driven ynpaseieHue u nosvluleHUue OpPSaAHUIAYUOHHOU
apppexmusenocmu. Ocoboe GHUMAHUE YOENEeHO CPABGHUMENbHOMY AHAAU3Y Cmpameuil
8HeOpeHUs: KACMOMU3ayuu yHueepcaniohvlx niamgopm (Ha npumepe bumpuxc24) npomus
Paspabomxku cneyuanuzupo8aHHo20 NPOSPAMMHO20 0DecneyeHus.

Kniouesvie cnosa: CRM-cucmema, ynpasnenue ueno8edueckum nomeHyuaiom, yupposas
mpancgopmayus 00pazoeanus, YHUSEPCUMen, HCUSHEHHbIN YUK cmyoenma, oopazosamenvHas
akocucmema, data-driven ynpaenenue, bumpuxc24, ycmouuusoe pazeumue, Pecnybauxa
benapyce.

PROSPECTS AND CHALLENGES OF IMPLEMENTING CRM SYSTEMS
IN UNIVERSITY EDUCATIONAL PROCESSES

This article addresses the current challenge of digital transformation in higher education
through the implementation of CRM systems. In the context of the transition to a sustainable
development paradigm and a knowledge-based economy, universities are faced with the
necessity of revising their approaches to human potential management. The author demonstrates
that a CRM system, originally designed for the sales sector, is evolving into a key tool for
building a holistic educational ecosystem that covers the entire lifecycle of interaction with
applicants, students, alumni, and faculty. The work analyzes the prospects of such
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implementation, including the personalization of educational trajectories, data-driven
management, and the enhancement of organizational efficiency. Particular attention is paid to
the comparative analysis of implementation strategies: the customization of universal platforms
(using Bitrix24 as an example) versus the development of specialized software.

Keywords: CRM system, human potential management, digital transformation of
education, university, student lifecycle, educational ecosystem, data-driven management,
Bitrix24, sustainable development, Republic of Belarus.

CoBpeMeHHass  mapajauMrMa  BbICIIErOo  OOpa3oBaHUs  MpETEepIeBaeT
dbyHaaMeHTaIbHble U3MEHEHHMs, 00YCJIOBICHHbIE HU(PPOBU3ALKEH, MEPEXOJOM K
mozenu HernpepsiBHOTO o0yueHus (Lifelong Learning) u ycuiieHueMm rio0anbHON
KOHKYpPEHIIMM Ha pbhIHKE o00pa3oBaTelIbHBIX ychayr. B 3Tux  ycioBusx
YHUBEPCUTETHI TPAHCPOPMUPYIOTCS B OTKPBIThIE 00pa30BaTENIbHbIE YKOCUCTEMBI,
HEHTPAIbHBIM JJIEMEHTOM KOTOPBIX CTaHOBUTCS 3(P(HEKTUBHOE YIpaBICHUE
YeJIOBEYECKIUM MOTEHIIHAIOM — aOUTYypUEHTaMH, CTYIEHTAaMH, BBIMTYCKHUKAMH U
HAYYHO-TIEJarOrMYeCKUMU PAOOTHUKAMH.

['ocynapcrsennoit nporpammoit «L{udpoBoe pazsutue benapycn» na 2021—
2025 rOmB» ONpEeAeNeHo, 4YTO «...nudpoBas TpaHCcHOpMALUA CUCTEMBI
oOpa3oBaHMs 3aKJIIOYAETCS B TOM, YTOOBI 3(PQPEKTUBHO U THOKO NPUMEHSTH
HOBeiIMe WHGOPMAIMOHHBIE TEXHOJOTUU Kak JUId TMOBBILICHUS KadyecTBa
o0Opa3oBaTeNpHOr0 Mpolecca, Tak M i Mepexoja K MepCOHATU3HUPOBAHHOMY
oOyuenuto. Jlis 93TOro mpeaycMaTpUBaeTCsi: —  BHEJIPEHUE  CEPBUCOB,
(GUKCUPYIOMINX AKTUBHOCTh YYAIETOCs, HAKAIUTMBAIONMX M aHATM3UPYIOIINX
JAaHHBIE O HEeM [JIs1 yd4eTa TMOTPeOHOCTHM oOOydYaromerocs ¢ CO3JaHus
MePCOHATTM3UPOBAHHBIX «00pa30BaTEIbHBIX TPAaCKTOpU» [1].

Knaccuyeckue  cuctembl  3iekTpoHHoro  obOydyenus (LMS) wu
aIMUHUCTPATUBHBIE CHUCTEMbI 3a4acTyl0 HE CIOCOOHBI 00ECNeYUuTh CKBO3HOE,
MEPCOHANM3UPOBAHHOE  B3aMMOJICMCTBUE CO BCEMH YYaCTHUKAMH  3TOU
HKOCHCTEMbI. BO3HUKAET pa3pbhiB MEXAy MPOILIECCOM IMPHUBJICUEHUS aOUTYpPUEHTA,
ero o0ydJeHreM, COMMPOBOXKICHUEM U JAITBHEUIIINM B3aHMOJICHCTBUEM C HUM KaK C
BBIITYCKHUKOM.

Jl51a mpeooeHus 3TOTo pa3pbiBa Bce 00j1ee BOCTPEOOBAaHHBIMH CTAHOBATCSA
TEXHOJOTHUHM YIpaBiICHHUs B3aUMOOTHOIIEHHAMU ¢ KiaueHtamu (Customer
Relationship Management, CRM), ycnemHno 3apekoMeHoBaBIne ce0s B Ou3Hec-
cpene [2].

[{eas JaHHOTO UCCEIOBAHUS — BBISIBUTH MEPCIIEKTUBBI, CHCTEMATU3UPOBATh
KJIIOYEBbIE TPOOJEMbl W TIPEAJIOKUTHh MPAKTUUECKHE PEKOMEHJALUUU IO
BHepeHnto CRM-TexHosoruii B 00pa3oBareiibHbIe IPOLECCHl YHUBEPCUTETOB.

B ocnoBe CRM-cuctembl [jisi BbICHIETO OOpa30BaHMs JIEKUT COYETAHHE
anmnapaTHbIX M MPOTPAMMHBIX KOMIIOHEHTOB, CO3JAIOLIMX €IUHYIO IIaThopmy.
AmnmapaTtHoe obOecreyeHre BKIIIOYAET CepBEpbI, O00JauHyl0 HHPPACTPYKTYpy U
M0JIb30BATEIbCKUE yCTPOMCTBA (HOYTOYKH, IUIAHIIETHI U CMapT(OHBI), KOTOPHIE
nojkioyatTes K cucreme. [Iporpammuoe obecnieueHne miaatGopmbl BKIOYAET
0a3pl JTaHHBIX, MOJB30BATEIbCKUE HUHTEP(ENChl, aHATUTHUYECKHE MOIYIH U
MHCTPYMEHTHl aBTOMAaTU3allMU. DTH AJIEMEHTHI pabOTarOT BMECTE AJIsl XpaHEHHUS,
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00paOOTKM M TPEACTABICHUS NaHHBIX, OOecreurBas MOAJEPKKY KaMIlaHUHW IO
HaOOpy MepcoHalla, KOMMYHUKAIIMOHHBIX MPOLIECCOB U YIPABIEHUS KU3HEHHBIM
IIUKJIOM CTYJIEHTOB.

CoBpemennbie CRM-cucteMbl HCHONB3YIOT 00JIaYyHbIE TEXHOJOTUU MJIs
MacITabUPyeMOCTH U YJAJIEHHOTO JIOCTYIA, CHUXAasi MOTPEOHOCTh B JIOKAJIbLHON
uHppacTpykrype. OHU YACTO UHTETPUPYIOTCS C APYTMMH YHUBEPCUTETCKUMU
cucteMaMu. Takas uWHTerpauus oOecrneyrMBaeT COIJIACOBAHHOCTh JaHHBIX U
pacmpsieT (QYHKIHOHAIbHOCTh, TO3BOJSAS COTPYJHUKAM OECHpEnsTCTBEHHO
OTCJIEKUBATh B3aUMOJCHCTBUE MEXKAY PA3IMYHBIMUA TOYKAMHU KOHTaKTa [2].

O0bem peiHKa TmporpamMmMHOTO obOecnieuernnsi CRM  nmns BwICIIEro
oOpazoBanus B 2023 roay ouenuBaics B 2,1 mapa momn. CHIA u, mo nporuosam,
nocturier 9,1 mapn gomn. CIOA k 2031 roay, yBenMuyuBasch B CPEIHEM Ha
15,56 % B nporno3upyemsiii nepuoa 2024—2031 romos [3].

Ha pwiHOuUHBIE ApaiiBepsl pbIiHKa MporpammHoro oodecnedenus CRM s
BBICIIET0 00pa30BaHusl BIUSIOT pa3iudHble (aKTOPbl, OCHOBHBIM, CPEIU KOTOPBIX
ABJISIETCS — BO3POCIIMKA CHOPOC Ha MEPCOHATM3UPOBAHHOE B3aUMOCHCTBUE CO
cTyaeHtamu [3].

Mogens JXu3HeHHOro Iukia B yHuBepcutrerckoi CRM wmoxker OBITh
Ipe/icTaBlieHa CIEAYIOIUM 00pa3oM:

1. Otan npuBnedeHus W noctymieHus (Attraction & Admission): CRM
MO3BOJIIET AaBTOMATU3MPOBATh COOP 3as8BOK C Pa3IMYHBIX KaHAJIOB (CalT, COICETH,
BBICTaBKH), CETMEHTHPOBATh AOUTYPHEHTOB MO HMHTEpPECAaM M aKaJAeMHYECKUM
IIOKa3aTelIsIM, BBICTPAuBATh IEPCOHAIN3UPOBAHHBIE KOMMYHHUKAIMOHHBIE LIETIOYKU
(email, SMS), ympaBnaTh MNOpoLECCOM MOAA4YMd JOKYMEHTOB M (POPMHUPOBATH
PEUTHHIOBBIE CIUCKU B PEKUME PEaTbHOTO BPEMEHU;

2. Oran o0yuenus u conpoBoxkeHus (Retention & Success): Ha atom stamne
cucteMa TpaHC(HOPMUPYETCS B MHCTPYMEHT ThIOTOPCKOW mojaepxku. MHterparus
¢ LMS no3BossieT kyparopaM M NpenojaBareisiM BUACTh €IUHYI0 KapTHHY IO
KKJOMY CTYJEHTY: yCHEBAa€MOCTh, MOCEIAEMOCTh, YYaCTUE B HAYUHOM KU3HHU.
CRM c snemeHTaMu NPEIUKTUBHOW aHAJIUTUKU CIIOCOOHA BBISIBISTH «CTYJIEHTOB
pUCKa» M CUTHAJIM3UPOBATb O HEOOXOJIMMOCTH OKa3aHUsi CBOEBPEMEHHOMU
MOMOIIIH;

3. Otan Beinycka u kapbepbl (Graduation & Career): Cucrtema ukcupyer
KapbepHbIE TPACKTOPUH BBIMYCKHHMKOB, YTO SIBISIETCS KIIOYEBBIM IOKa3aTesieM
3¢ (HeKTUBHOCTH 00pPa30BATENBHBIX MPOrpaMM. ITO TMO3BOJISET YHHBEPCUTETY
dbopmupoBath 6a3y MEHTOPOB W padOTOAATENEH, MPUBJICKATh BBIMTYCKHUKOB K
COBMECTHBIM TMpPOEKTaM M TMpeajaratb MM HPOrpaMMbl JOIMOJHUTEIBHOTO
oOpaszoBanus (Lifelong Learning).

Takum  oOpazom, CRM co3maeT T1eNOCTHYIO IUGPOBYIO  Cpemy,
OpUEHTHUPOBAaHHYI0 Ha JOJITOCPOYHbIE OTHOUIEHUS M TIOBBIIIEHUE LIEHHOCTU
YeJIOBEUECKOro MOTEHIMasa sl JOCTUXKEHUS LieJiel YCTOMYMBOTO Pa3BUTHSL.

Buenpenne  CRM-cuctembl  OTKpbIBAa€T  MJIsI ~ YHUBEPCUTETA Pl
CTPATETUYECKUX TPEUMYIIECTB:
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— Data-Driven ynpasnenue (ynpaBieHHE Ha OCHOBE JaHHBIX) U aHAJIMTHKA.
CRM akkymynupyeT OoJblIMe JaHHblE 000 BCEX B3aMMOJEHUCTBUSIX, YTO
MO3BOJISIET EPEUTHU OT UHTYUTHUBHBIX PEIICHUN K 000CHOBAHHBIM;

— IepcoHanu3anus 00pa3oBaTENbHOIO IMYTU CTYIAEHTOB, 4YTO SBJSETCS
OJIHUM U3 KJIFOUEBBIX TPEHAOB COBPEMEHHOI'0 00pa30BaHMUS;

— MOBBIILIEHWE OpraHu3alMoOHHON 3(dexkTuBHOCTH U pasrpy3ka [IIIC.
ABTOMaTH3aIMsl PYTUHHBIX MPOLECCOB (3aMpPOChl, YBEJIOMJICHUS, COTJIACOBAHMS)
yepe3 CRM BbicBOOOXK1aeT BpeMsi Mpo(dheccopCKO-MpernoaaBaTeIbCcKoro cocTaBa
JUTSL HAYYHO-HCCIIE0BATEIbCKOM U Me1arOTMYECKOM AESITENbHOCTH;

— (opMHpPOBAaHNE YCTOMYHUBOTO COOOIIECTBa BHIMYCKHUKOB. CRM sBsieTcs
UJCaNbHbIM WHCTPYMEHTOM JUIsl TOAJAEPM AHUS JOJTOCPOYHOM CBSI3M €
BBIITYCKHUKAaMH, UX BOBJICUECHHUS B )KM3Hb YHHUBEPCUTETA U MPEBPALLEHUS UX B €r0
IJIaBHBIA AaKTHB U UICTOYHUK MOAIEPHKKH.

Hecmotps Ha o4eBUMIHBIE MEpCHEKTUBBI, Mpouecc BHeapeHus CRM
CONPSIKEH C CYIIECTBEHHBIMHA BbI30BAMM:

— mipobJiemMa BIOOpa IPOrpaMMHOM TIAT(POPMBI;

— OpraHU3alMOHHOE COMPOTUBJICHUE U KYJIbTYPHBIN Oapbep;

— nipobJiemMa uHTErpanuu ¢ cymectytomeid UT-undpactpykTypoit;

— BBICOKHE 3aTpaThl U PUCKHU MTPOEKTA;

— BOIIPOCHI uHMOPMAITMOHHOU 0e30macHOCTH U COOTBETCTBUS
3aKOHOJATEIbCTBY.

[lepen yHuMBepcHTETOM BCTaeT AWJIEMMA: aJalTUPOBATH IOJ CBOM HYKIbI
YHHUBEpCaIbHYyI0 miaTdopMy (Hampumep, butpukc24 [4]) win nHBECTUPOBATH B
CO3/1aHH€ COOCTBEHHOM, YHUKAIBHON CHCTEMBI.

ApryMeHThI B 1I0JIb3y KacToMH3auuu butpukc24:

— CKOpOCTb M CTOMMOCTB:  DBICTpBIM  CTapT €  MHUHUMAJIBHBIMHU
NEPBOHAYaJIbHBIMU UHBECTULIUSIMU;

— mpeAckazyeMocTh: IIoHATHAas MoJenp JIMIEH3UPOBAaHUS M 3aTpaT Ha
NOAJIEPKKY;

—pa3sutue: [lmardpopma MOCTOSHHO OOHOBISETCS CHJIAMH  BEHAOPA,
YHUBEPCUTET MOJIY4YaeT AOCTYN K HOBBIM QyHKIUAM (Al, aHanuTuka);

— TUOKOCTh: BO3MOXXHOCTH TIaTGOPMBI JOCTATOYHBI Jisi MOKPHITUS 80—
90 % noTpeOHOCTEN YHUBEPCUTETA.

CRM-peiHok Poccum B 2025 romy pacter 3a cuer uudposuszanuu, Al u
umnopro3amemienus. B 2024 rogy o6wvem peinika CRM B Poccum mpeBbicui
32 mapn py6. — +15 % x 2023 roxy. B 2025 roxy 14 % poccuiickux KOMIaHUN
yxke ucnoiab3ytor CRM-cuctemsi.

B Poccun npeacraBneno nopsiaka 50 CRM-npoaykToB. PhIHOK akTHMBHO
pa3BUBAETCS TMOCIE yXOJa 4YacTH 3apyOeKHBIX BEHIOPOB, OaHaKo Oomnee 2/3
KOMITaHUW UCTIONb3YI0T butpukc24. Ero BHenpeHue nomMoraeT OM3HECy YBEJIUYUTh
npoaaxu Ha 40—60 % u cHu3uTh U3aepxkku 10 40 % [35].

ApPryMeHTHI B I0JIb3Yy pa3paboTku cnenuaiuznpoBaHnHoit CRM:

— WJealbHOE  COOTBETCTBUME nmpoueccam: Cucrema co3gaercs  IOA
YHUKaJbHbIE TPEOOBaHUS BY3a;
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— TMOJHBIA KOHTPOJb M 0€30MacHOCTh: Bee maHHbIe M KO HAXOMATCS BHYTPU
YHUBEPCUTETA,

— NOTEHIMAJI KOMMEpLUAIU3aliK: Y CIEIHYI0 CUCTEMY MOYXHO MpO/AaBaTh
JAPYTUM By3aM.

BeiBoa: [Inst nomasisironiero 00IbIIMHCTBA YHUBEPCUTETOB, CTPATErMUECKU
0oJjiee OIpaBIAHHBIM SIBJISIETCS MYTh KACTOMU3ALMU YHUBEPCAIbHON MIATPOPMBI.
Pa3paboTka ¢ Hynsl conpsKeHa ¢ HEIPUEMIIEMO BBICOKMMM PUCKaMU U 3aTpaTaMmu
U MOXET OBITh PacCMOTpPEHA TOJBKO MPU HAIWYUM YHUKAJIBHBIX MPOIECCOB,
cuiibHOM [ T-KOMaHABI ¥ CTPATETMUECKOM LI KOMMEPIUAIU3ALNU TPOAYKTA.

Takum o6pa3zoMm, BHenpenne CRM-texHosoruii mpencraBisier co0oil He
npocto [T-mpoekT, a cTpaTernyecKyto HHULUATUBY 10 U POBOI TpaHchopMauu
YHUBEpPCUTETA. DTO KIIOYEBOM HMHCTPYMEHT ISl MEPEX0Ja OT Pa3pO3HEHHOIO
aJIMMHHUCTPUPOBAHUS K LIEJIOCTHOMY YIPABJIEHHIO HA OCHOBE AaHHbIX (data-driven
YIPABJIEHUIO) YEJIOBEYECKUM OTEHIIMAIOM B MHTEPECaX YCTOMYMBOTO Pa3BUTHU.

ITepcriekTHBBI TaKOTo BHEPEHUS OYEBU/IHBIL: CO3/1aHHE
NEPCOHAIN3UPOBAHHONW 00pa30BaTENbHON Cpenbl, MOBbIMIEHHE 3()PEKTUBHOCTU
ynpaBieHUs U (pOopMHUpPOBAHUE POYHBIX CBSI3E€H C BhIMYCKHUKAaMU. OJIHAKO MyTh K
UX peau3aluy JIeKUT 4Yepe3 pElICHUE KOMIUIEKca MpoOJieM, TJIaBHBIMU U3
KOTOPBIX  SABJIAIOTCA ~ NPAaBWIBHBIM  BbIOOp  IIar@opmbl,  MPEOJIOJIEHUE
OpPraHMU3alMIOHHOIO CONPOTHUBIIEHUS U o0ecrieueHrne O0ecIOBHOM nHTerpanuu. s
yauBepcuteToB Pecny6nuku benapycs Hambonee cOanaHCHUPOBAHHOM CTpaTeruei
Ha T[I€pBOM JTale SBIAETCS KaCTOMHU3ALMS IPOBEPEHHBIX YHUBEPCAJIbHBIX
mwiarpopm, Takux kak butpukc24 wunm  Meramnad. OTO  MO3BOJHMT €
MUHUMAaJIbHBIMU PUCKAMU HAKOMHUTH OIBIT, CPOPMHUPOBATH YETKUE TPEOOBAHHS K
IpoleccaM U B MEPCHEKTUBE MPUHATH 0O0OCHOBAHHOE PEIIEHHE 0 HEOOXOIUMOCTH
pa3pabOTKH COOCTBEHHOTO PEIICHHUS.
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YEJOBEK B KJIA?CH‘IECKOFI, HEOKJIf&CCH‘IECKOfI,
KEMHCHUAHCKOHU U ITOBEJAEHYECKOHU DKOHOMMUMKE

bpacc A.A.
0oyeHm Kageopvl IKOHOMUUECKO20 PA3GUMUSL U MEHEONCMEHMA
Axademuu ynpaenenus npu llpezuoenme Pecnyonuku benapyco

2. Munck, Pecnybnuxa benapyco
brass1907@mail.ru

B cmamoe paccmompenbl  ONMHOWEHUsL K 4Yel06eK)y, KaAK AaKmueHOMYy cy6bel<my
3KOHOMUKU, 6 maccuquKoﬁ, Heomaccuuecmﬁ, KEUHCUAHCKOU U NOBEOEHYECKOU IKOHOMUKE.
Iokazano omuouienue 3KOHOMUUECKOU HAYKU HA pAa3Hblx smandax ee pas3eumusl K 6IAUAHUIO
KOCHUMUBHBIX U IMOYUOHATIbHBIX cj)aKmopoe HA NPpUHAMUE IKOHOMUYECKUX pemenuﬂ.

Knrwoueswvie crosa: UeloeekK, paseumue, SIKOHOMU4ecKasd Haykd, SKOHOMU4YecKue peuleHus,
PaAUUOHAIbHOCMb, IMOYUU.

MAN IN CLASSICAL, NEOCLASSICAL, KEYNESIAN AND
BEHAVIORAL ECONOMICS

This article examines attitudes toward humans as active economic actors in classical,
neoclassical, Keynesian, and behavioral economics. It also demonstrates the approach of
economics at various stages of its development to the influence of cognitive and emotional
factors on economic decision-making.

Key words: man, development, economic science, economic decisions, rationality,
emotions.

UYenoBeka Kak CyOBEKTa OOIIECTBEHHBIX, B TOM YHCJIE SKOHOMUYECKHUX,
OTHOIIIEHUII MOKHO paccMaTpuBaTh KaK CHUCTEMY, B KOTOPOW COCYIIECTBYET
CIIO)KHO€  €AMHCTBO  BPOXACHHOIO W  NPUOOPETEHHOro B Ipolecce
KU3BHENIEATCTLHOCTH, OHOJIOTMYECKOTO W  COIMAJIBbHOTO, KOTHUTHBHOTO U
AMOIMOHANIbHOTO. [IprdeM ocHOBHas yepTa YeloBEeKa — ATO €ro CIOCOOHOCTh K
MBIIUICHHI0, 0€3 KOTOPOTO OH HE CMOXET O0eCHe4YUTh YAOBIETBOPEHUE CBOMX
MpocTeHuX  (U3HOJIOTHYECKUX  TMOTPEOHOCTEH, T.€. BBDKUTh.  YUCHBIC
(bunocodsl, PKOHOMHUCTHI, MATEMATUKH, COIMOJOTH M TICUXOJIOTH) B pa3HbIe
BpEMEHA OYEHb IO-Pa3HOMY OTHOCHJIMCh K TOMY, YTO MMEHHO W3 Ha3BaHHBIX
KOMIIOHEHT OKa3bIBaeT HaWOOJIblllee BIMSHUE Ha YEJIOBEKa MPU NPUHATUU U
peanu3alyu UM SKOHOMUYECKUX PEIICHUHN.
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