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CRM-TEXHOJNOI'NU: HABHAYEHUE, NCTOPUA
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ObocHosana akmyanrbHOCb 6HEOPEHUs 8 0esTMENbHOCHb OMEeYeCMEEHHbIX NPeOnpUSmuil U opea-
HU3AYULL COBPEMEHHbIX cucmem ynpasienus 3aumoomuouterusmu ¢ kiuenmamu (CRM-cucmemvr). Om-
MeyeHo, 4mo 071 nosviueHus s@pexmusHocmu eHedpenus u ucnoavzosanus CRM-cucmemol yeiecooo-
PA3HO OCYuiecmesims N0020MOoBKY PYKOBoOUmeinel, CReyuaniucmos npeonpusimutl U CnyOeHmoas.
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CRM TECHNOLOGIES: PURPOSE, HISTORY
AND DEVELOPMENT PROSPECTS
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The article substantiates the relevance of the introduction of modern customer relationship
management systems (CRM systems) into the activities of domestic enterprises and organizations.
To improve the efficiency of the implementation and use of the CRM system, it is advisable to train
managers, specialists of enterprises and students.
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management, functions, technologies.

B snoxy mudpoBoii TpaHchopmarii ¥ BEICOKOW KOHKYPEHIIMH YCIIeX OM3Heca Harpsi-
MYIO 3aBUCHUT OT TOTO, HACKOJIBKO 3(PPEKTUBHO OH yMPaBISET CBOUMHU B3aUMOOTHOIICHUSIMU
C KJIMEHTaMH.

MeHHO 371eCh HAa TIOMOIIb TPHUXOIAT CHCTEMbI YMIPABICHUS B3aUMOOTHOIIECHUSMU
¢ xmeHTamu (CRM-TexHOI0THI), KOTOPBIE YK€ TABHO MEepPecTaan ObITh TPOCTO HHCTPYMEH-
TOM JJI BeICHUs 0a3bl KOHTAKTOB, IPEBPATUBIIUCEH B MOIIHBIA apCeHAN ISl CTPATETUIECKO-
ro yIpaBJeHUs ON3HECOM.

CRM-cucremsr (texnonoruu) (Customer Relationship Management) — 3TO cuctema
yIOpaBieHUS! B3aMMOOTHOILIEHUSIMU C KIIMEHTaMH, KOTOpasi MOMOTraeT KOMIaHUsIM 3PdeKTrB-
HO B3aMMOJICHCTBOBATh C KIMEHTAMHM, YIydllaTh OOCTY>KMBaHWE M YBEIMYMBATH MPOIAXKU.
OcnoBHas 11e1p CRM — co3/1ath HEHTPaIM30BaHHOE XPAHWINILE JAHHBIX O KJIMEHTAaX, MO3BO-
JSIONIEe OTCIICKUBATH BCE B3aUMOJCHCTBUS C HUMU, aHATTM3UPOBATh UX MOBEJCHHUE U TPEJ-
JaraTh NEepCOHATM3UPOBAHHBIE pelleHus. biaromaps 3ToMy KOMIaHHMM MOTYT 3HAUHUTEIbHO
YIIYYIIUTh KA9eCTBO 00CTYKUBaHUs, TIOBBICUTH 3(PPEKTUBHOCTD MPOJIaXK U B KOHEUHOM UTOTE
YBEJIMYUTH CBOIO MPUOBLID.

OcHoBHbIMU QyHKIIMAMU CRM-cucTem SBISIOTCS:

— ylpaBJeHHe KOHTaKTaMU: XpaHeHHE U yIpaBiieHue HHPopMaIueil 0 KITMeHTax, BKIO-
Yasi KOHTAKTHBIE IaHHBIC, UCTOPUIO B3aUMOCHCTBHSI, IPEAMOYTEHUS U T. 11.;

— yTlpaBJeHHEe NMpoiakaMH: OTCIC)KUBAHHUE CIIETIOK, YIIPABIEHUE BOPOHKON MPOJakK, aB-
TOMaTHU3aIMs 3a/1a4, aHaIu3 3()(HEeKTUBHOCTH MPOJIAXK.
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— MapKEeTHHT ¥ O0CITy’)KHBaHHE KIIMEHTOB: CETMEHTAIIWSI KIIMEHTOB, CO3/IJaHUE TIEPCOHA-
JM3UPOBAHHBIX MApKETHUHTOBBIX KaMIIaHUH, yIpaBlieHHE KOMMYHHUKalMsIMH, 0oOpaboTka 3a-
IPOCOB U kKaslo0;

— aHaJMTUKa: cOOp U aHAJIN3 JaHHBIX O KJIIMEHTaX, BHIABICHUE TPEHOB, POTHO3UPOBA-
HUE TTOBEJICHUS KIIMEHTOB.

CRM-cucTeMbl HCHOJIB3YIOTCS B PA3JIMUHBIX OTPACIAX, BKIIOYAs POZHUYHYIO M OMNTO-
BYIO TOPTOBIIIO, PUTEUIT U DJIEKTPOHHYIO TOPTOBIIIO, (PMHAHCOBBINM CEKTOpP M (DUHAHCOBBIC YC-
JyTH, 3paBOOXpaHEHNE, 00pa30BaHNe, IPOU3BOICTBO.

CRM-cucrtembl B CBOEM Pa3BUTHU MPOILIU MyTh OT KAPTOYHBIX KATaIOroOB, OJIOKHOTOB
U ©XKeTHEBHUKOM /10 00magabix CRM-cucrem. Drtambl pa3BUTHS U UX ONMUCAHKE TPEICTABIIC-
HBI B TaOM. 1.

Tabnuya 1

Jrtansl pazsutusa CRM-cucrem

JTanbl pa3BUTHS
CRM-cucrem

Onucanue 3Tana pasBuTHs

1. Pannue >Tamnsl
(mo 1980-x rr.)

s xpaneHus: “HGOPMAIUU O KIMEHTaX KOMITAHUU HCIIOIB30BAINA OyMaK-
HbIC 3alMUCH W KapPTOYHBIC CHUCTEMBI. JTH METOJbI ObUTH HEed(PHEKTUBHBI
U TPYAOEMKH, 0COOEHHO I KPYTHBIX KOMIAHUN ¢ OONBIINM KOJTHYECTBOM
kiueHToB. MHopManus yacTo Tepsuiack, MOPTUIIACH MIIM CTAHOBHJIACH He-
AKTyaNbHOU, YTO MPUBOJIUIIO K MOTEpPEe BAKHOW MHOOPMAIIMU U CHUKECHHIO
KadecTBa 00CITy KHBaHMS

2. Dpa 3IeKTPOHHBIX
Tabaui ¥ 0a3 TaHHBIX
(1980-¢ rT.)

C ITIOABJICHUCM HepBBIX KOMHLIOTepHBIX CUCTEM KOMIIaHUHN HA4YaJIU UCIIOJIb-
30BaTh AJICKTPOHHBIC TAONHIIBI U 0a3bl JAHHBIX YIS XpaHEHUs] UH(POPMALIUU
0 KJIHEHTaX. JTO 3HAYUTEIHHO YMPOCTHIO MPOIECC YMPABICHHUS JaHHBIMH
U clenano ero 0osice HaaeKHbIM. KOMITBIOTEpHBIE CHUCTEMBI MTO3BOJISIN OBbI-
CTPO HAXOJWTh HYKHYIO UH(OPMAIIHMIO, OOHOBJISATH JAHHBIC M CO3JaBaTh pPe-
3€PBHBIC KOIHH, YTO CHW)KAIO PHCK MOTEePH JaHHBIX. [0SBHUIMCH Mporpam-
MBI, Takue kKak Lotus 1-2-3 u Microsoft Excel, st BeeHwst yaera KIMEHTOB

3. Crieranu3upoBaH-
Hele CRM-cucteMsl
(1990-e T.)

B 1990-x rr. KOMIaHUW Ha4Yaau pa3padaThIBaTh U BHEIAPSATH CICIIHMATM3UPO-
BaHHble CRM-cucTeMbl, KOoTOpble Ipemiarand 0ojiee NPOABHHYTHIE (PyHK-
LMY, TAaKHE KaK aBTOMATU3allisd MapKEeTHHTa, YIIpaBIeHHE MTPoIakaMy U aHa-
mutuka. ACT! (Bemymennas B 1987r1.) crama omHOH U3 TEPBBIX
komMepueckux CRM-cucrem. Siebel Systems, ocHoBanHast Tomom Cubenom
B 1993 r., cTana muonepom B obmactt CRM-cucrem, nipeaniaras KOMILIEKC-
HBIE pEIICHUs ISl YIpaBICHUs MPoaakaMu, MApKETHHTOM M 0OCITy>KUBaHH-
eM KieHToB. Siebel Systems ObICTpO cTana JOMUHHUPYIOIIEH CUIION Ha PHIH-
ke CRM, nocTurHyB NMKOBO# 10K phiHKa Oostee 45 % B koHie 1990-x rr.
OTH paHHUE CUCTEMBI, XOTS W OBUTH OTPAaHUYCHH B (PYHKIIMOHAIHLHOCTH,
310K QYHIAMEHT JIJIsl COBPEMEHHEBIX, Ooiee cinoxabix CRM-permennit

4. O6nauHble
CRM-cucteMbl
(2000-¢ tT.)

C pazButuem uHTepHeTra CRM-CHCTEMBI Hayamu MepexoauTh B 00JAKO.
Oo6naunbie CRM-cucremsl (SaaS) mpemocTaBisiOT MOCTYH K JaHHBIM
1 (PyHKIIMOHANY CHCTeMBI uepe3 MHTepHeT, uTo aenaer ux Ooiiee AOCTYyI-
HBIMH U YJIOOHBIMH JIJIS1 KCTIOJIb30BaHUSI.

Salesforce, ocHoBanHast B 1999 r. Mapkom bennoddom, [apkepom Xappu-
coM, JletiBom Moemneaxodpdom n @psnkom JlomuHTECOM, CTalla MHOHEPOM
B obmactu obOmaunbix CRM-cuctem. BpoxHomieHHas Amazon.com,
Salesforce peBodOLIMOHM3MpOBAIa MHAYCTPHIO MPOrPaMMHOr0 obecrede-
Hus, ipefcTaBuB obnmaunyto CRM-mnardopmy, 1ocTynHyto U3 0001 TOYKH
¢ nogkmroueHreM k MaTepHety. Salesforce ObICTpo 3aBoeBaa MOMyIsIPHOCTD
Onaromapsi cBoeMy ymoOHOMY UHTEpdeicy, THOKUM MOJENAM LIEeHO00pa3o-
BaHUs U POKYCY Ha KIMEHTCKOM OTIBITE
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Oxonuanue maba. 1

ITAMEI pasBHTHS Onucanue 3Tana pa3BUTHA
CRM-cucrem

Microsoft Dynamics 365, Zoho CRM, Oracle Siebel Taxxe cranm nomysip-
HbIMH 0071auHBIME CRM-cucremamu

5. CoBpeMeHHBIE 1. MuTerpanuns uckyccrsennoro nuremiexta (MN).

TeHJeHIUU pa3BuTus | 2. biaokueitn B CRM.

CRM-cuctem 3. UHTerpauus ¢ ApyruMu CUCTEMaMH.
4. Mo6unsaocte CRM.
5. Ilepconanu3aius B3aUMOJICHCTBHS C KIIMEHTaMHU

[lepeuncnum nepcnektuBbl pa3Butuss CRM-cucreM: pa3BUTHE UCKYCCTBEHHOI'O MHTEI-
JIeKTa; paclIipeHrne BO3MOKHOCTEH OyloKueiiHa; UHTErpalisl ¢ HOBBIMHU TEXHOJOTHSMHU (BUP-
TyaJlbHasi PEaJbHOCTh, JOIOJHEHHAs! pealbHOCTh, VIHTepHET Belel); PoKyc Ha KIMEHTCKOM
oneite; MOOMIEHOCTE CRM-cuctem.

Mob6unsHOCTE CRM — 3TO Ba)XHBIN TPEHI, KOTOPHINA MPOAOIDKACT Pa3BUBATHCS U CTa-
HOBUTCSI HEOTHEMJIEMOM 4YacThlO0 YCIEHIHbIX Ou3Hec-cTpareruil. Bo3moxkHOCTh paboTath
C KJIMEHTaMH U YIpPaBJIATh OU3HEC-NIPOLIECCAMU BHE 3aBHCHUMOCTH OT MECTOIIOJIOKEHUS OT-
KPBIBA€T HOBBIE TOPU30HTHI ISl KOMIIAHUM, CTPEMSIINUXCS K MOBBIIICHUIO CBOEH (PPEeKTHB-
HOCTH M KOHKYPEHTOCIIOCOOHOCTH.

benopycckuit peiHok CRM-cucreM 1eMOHCTpHUPYET YCTOMUMBYIO TEHACHIMIO K POCTY,
XOTSl yPOBEHb UX NPOHUKHOBEHHUS B 0€I0PYCCKHE KOMIIAHUU OCTAETCS OTHOCUTEIBLHO HU3KUM

(Tabm. 2).

Tabauya 2
Tengenuuu passutus peinka CRM-cucrem B benapycu
OcHoBHBIE XapakTepuCTHKA TeHAeHIIUN pa3BuTus pbiika CRM-cucrem
TeHJeHIIUHU B benapycu
1. Huskuii ypoenb | CornacHo wuccinefoBaHHio, npoBeeHHOMY Kommanued SATIO mo 3akazy
IIPOHUKHOBEHUS «1C-burpuxc» B 2019 1., mums 10 % GemopyccKux KOMIMAHUH HCIIONB3YOT
CRM-cuctemsl. 7 u3 10 pykoBoauTenel naxe He CIBIMIAIA O TAKOM HHCTPY-
MEHTe
2. IloBbllieHHE B 2021 r. xomnanus SATIO, Bxonsmast B cocraB Civitta group, mposena

OCBEIOMIIEHHOCTH | MICCIIEIOBaHUE, KOTOpoe ToKazaio, uyTo 50 % Oenmopycckux KOMITaHUI OcBe-
nmomiaeHbl 0 CRM u ee BO3MOKHOCTAX, 4TO Ha 62 % Oounbie, ueM B 2019 .

3. AKTUBHOE 3a mocnenHue ABa roja Ao KoMmnaHui, ucnonbdyroumx CRM-cucremsl,
BHEIPEHUE 3HAYUTENHHO BhIpocia. 27 % xommnanuii BHeapuan CRM c Havyana manieMun,
YTO CBHIETEIBCTBYET O TOM, YTO OENIOPYCCKUE KOMITAaHHU aKTUBHO WIIYT WH-
CTPYMEHTBHI JUIsl ONITUMU3ALUK PabOThI B YCIOBHSIX HEONPEIeJIEHHOCTH

4. IlonynsipHOCTH «butpukc24» sBusercs nuaepoM Ha OenopycckoMm peiHke CRM-cuctem,
«butpuxc24» 3aanMas 56 % pheIHKa

5. Paznnuus B Muncke u MuHckoill obnactu Habmromaercsi 0ojee BBICOKHI YpOBEHb
110 pETHOHAM ucnoab3zoBanus CRM-cuctem, 4yeMm B Apyrux pernonax bemapycu

Ha Oenopycckom poiHke CRM-cucteM HaOmoar0TCs ClEAYyIONMe MHHOBALMOHHBIC
TPEeH/Ibl: UHTErpanus ucKyccTtBeHHoro uHremuiekra (MUW); pa3BuTHe MOOMIIBHBIX MPHIIOXKE-
HUI{; 00JauHbIe PEIIeHNUs; HHTErpalys ¢ APYTUMH CUCTEMaMH.

B coBpeMeHHOM, OBICTPO MEHSIOIIEMCS MUpE, The HU(PPOBU3ALUS MPOHUKAET BO BCE
coepbl xku3HU, BianeHne CRM-TEXHONOTUSMHU CTAaHOBUTCS HE MPOCTO NPEUMYIIECTBOM,
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a HEOOXOAMMBIM HaBBIKOM JIJIsl CIICLIMAIIMCTOB PA3IMUHBIX OTpacieil u Oyaymmx npodeccuo-
HajoB. O0yyenne CRM-TeXHONIOTHSAM aKTyaJIbHO TI0 HECKOJIbKUM TTPUYMHAM:

— 7151 CTYZICHTOB — TIOBBIILIEHHE KOHKYPEHTOCIIOCOOHOCTH Ha PBIHKE TPY[a, MOTy4YeHUE
MPAKTUYECKUX HABBIKOB, Pa3BUTHE BOCTPEOOBAHHBIX KOMIIETEHIIMI, COOTBETCTBUE TpeOOBa-
HUSIM PBIHKA;

— U1 CTIEUANIMCTOB MPEANpUATUN — MOBbIIeHNE 3((HEKTUBHOCTH pabOThI, yIy4llIeHHEe
KauecTBa OOCITY )KMBAHHsI KIIMEHTOB, ONTHMH3AIINS B3aUMOJICHCTBUS C KIIMEHTAMH, COKpaIlle-
HUE U3ACPKEK U POCT MPUOBLIH.

Takum ob6pazom, opranuzanusi o0yueHuss CRM-TexHOIOTUsIM Ui CTYACHTOB U CIie-
[MUATMCTOB TPESANPHUATHI SBISETCS aKTyaJIbHON 3a/adeil, CHoCOOCTBYIOMIEH MOBBIIICHUIO
KOHKYPEHTOCTIOCOOHOCTH CIEIUAINCTOB, YIy4IIeHUIO0 3((EKTUBHOCTH pabOThl KOMIAHUM
U pOCTY 3KOHOMUKHU B 1esioM. MHBectunnu B o0yueHne CRM-TexHONOrusIM — 3T0 MHBECTHU-
uu B Oymaytee.

Ucnons3zoBanue CRM-cucrem B bemapycu neMOHCTpUPYET YCTOWYUBYIO TEHJICHIIMIO
K pOCTY, 4TO 00YCJIaBIIEHO MOBBIIIEHHEM OCBEAOMIICHHOCTH O mpenumyiectBax CRM-cuctem
U pa3BUTHEM MHHOBALIMOHHBIX pemieHuil. benopycckue komnanuu BHeapsitoT CRM-cuctembl
JUTSL OITUMU3AIIMU PaOOThI, TOBBIIEHNUS ()PEKTUBHOCTH MPOJAXK U YIYUIICHUs KauecTBa 00-
CIIy’KWBAaHUS KJIUEHTOB.

CRM-cucrtembl UTparoT KIOYEBYIO POJIb B COBPEMEHHOM OW3HEcCe, MO3BOJISISI KOMIaHH-
AM JIy4llle TOHUMaTh CBOMX KJIMEHTOB, MPENyraJplBaTh UX MOTPEOHOCTH U CTPOUTH JIOJITO-
cpounble oTHomeHus. CoBpemeHHble TeHAeHIMn B CRM, Takue kak MHTErpamusi UCKycCcCT-
BEHHOIO WHTEIJIEKTa, HCIOJb30BaHUE OJOoKueliHa U (OKyC Ha KIMEHTCKOM OIIBITE,
OTKPBIBAIOT HOBBIE BO3MOXKHOCTHU JJIsSi ONTUMHU3ALUN OU3HEC-TPOLIECCOB U MOBBIIICHUS d(-
(beKTHBHOCTH pabOTHI
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In recent years, China's e-commerce sector has shown rapid development driven by multiple
factors. Upgrading network facilities, expanding Internet coverage and increasing policy support have
together formed the basic support for the industry's development. The market form presents diversified
characteristics, in addition to traditional online shopping, social e-commerce, live with goods and
other innovative models continue to emerge, forming a multi-dimensional development pattern.
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Ommeueno, umo 6 nociedHue 200bl CEKMOp 1eKmponHoll Kommepyuu Kumasa oemoncmpupyem
cmpemumenvroe pasgumue, 00yCl061IeHHOe MHOXCeCmEoM pakmopos. Moodepnusayus cemeso2o 060-
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cmu cmaau OCHO8OU 05 pazgumus ompaciu. Beideneno, umo pvinounas ¢popma obradaem pasHooo-



